
Spending more time or coming 
to live in the UK

Consider how to structure 
your finances before and after 
moving to the UK

Purchasing UK property or making 
other investments in the UK

Ensuring assets pass down to 
your family’s next generations 
are in line with your wishes

Managing your non-UK business 
operations once you move to 
the UK

UK reporting obligations

UK tax considerations for non-UK nationals/new ‘UK residents’ coming to live in the UK. 

Full advice will be required taking into account commercial/investment factors. 
Tax advice in your home jurisdiction must also be sought.

	X Whether moving to the UK for work or lifestyle, understanding the implications of 
your UK tax residence is crucial. It is possible to be tax-resident in more than one 
country simultaneously. Double tax treaties may apply

	X The Statutory Residence Test has been in force since April 2013 and there are many 
complexities so full bespoke advice is essential 

	X Review current asset and investment holding structures. Should these be re-
structured to retain flexibility and reduce exposure to UK tax?

	X Consider how the new ‘UK Resident’ regime from 6 April 2025 will impact 
on UK taxation once UK tax resident

	X Consider the timing of when overseas income or gains should be realised
	X Review investment products held to ensure these do not give rise to adverse UK tax 

charges once UK tax resident 

	X There have been numerous changes to the taxation of UK property since 2013 and 
depending on how the property is used, this may affect your choice of how to own it 

	X Under the new UK Resident regime, relief is available so there is no inheritance tax on 
non-UK assets in the first 10 years of UK tax residency, except in certain cases, where 
the asset derives its value from UK residential properties

	X Can trusts or other wealth structures help to pass assets in a controlled manner 
and in line with your wishes? 

	X Consideration should be given to avoiding the management of a non-UK company in 
the UK following your move to the UK e.g. should a new UK entity be established?

	X How will the business profits be taxed?
	X How will non-UK employment duties be treated? 

	X There are time limits for registering with HM Revenue & Customs and notifying them 
about personal and business matters
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COMING TO THE UK- WHAT SHOULD I BE THINKING ABOUT?
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Considering moving 
to the UKNon-UK Property

Non-UK Assets

Non-UK Accounts

Mr A and family

Will be buying a UK 
Property Will be working in the UK

BACKGROUND  

	X Mr A and family are from East 
Asia

	X He has previously spent time in 
the UK for business (and in one 
tax year, more extensively)

	X Mr A wants to expand the 
family business further into 
Europe and also would like 
his children to have schooling 
in the UK

	X He moves to the UK with the 
intention to stay for at least 
10 years 

	X Mr A will work for a UK 
company and will be required 
to work outside the UK

	X Whilst in the UK, Mr A will 
need to access non-UK funds 
to support his lifestyle 

	X Mr A is philanthropic and has 
earmarked a pot of non-UK 
funds to supporting charities 

	X Mr A owns a number of non-
UK assets

CONSIDERATIONS 

The tax position for families 
moving to the UK can be extremely 
complex. Areas where we provide 
advice include the following: 

	X Pre-arrival review under the 
new ‘UK Resident’ regime 
including a review of the 
historic UK tax residency 
position especially if time has 
been spent in the UK in prior 
tax years

	X Acquiring UK property
	X Dealing with overseas workday 

relief (OWR) claims in respect 
of employment income in the 
initial UK years

	X Advising on succession 
planning and wealth 
management vehicles including 
the use of onshore and offshore 
structures, such as non-UK 
resident trusts depending 
on long-term family objectives

	X Tax compliance

HOW WE HELPED MR A 

	X Reviewed Mr A’s historic UK 
tax residency position

	X Advised how the new UK 
Resident tax regime would 
apply to Mr A and his wife

	X Reviewed his current asset 
holdings and investments. We 
advised on actions to take and 
refrain from taking, to prevent 
adverse UK tax implications 
from arising. We also advised 
on practical actions to fund 
his UK expenditure during the 
proposed period of his UK stay

	X Advised on the management 
of his offshore companies 
and changes that he should 
consider to restructure so 
that his arrangements remain 
efficient – both commercially 
and for ease of operation 

	X Assisted with relevant 
disclosures to be included on 
his tax return

Example case study



BDO’S international private client service

As trusted advisers to entrepreneurs and owner managed 
businesses, the private client specialists across the BDO 
international network have vast experience in looking after 
the tax affairs of wealthy individuals, their families and their 
businesses. 

Our services include:  
 
Wealth and Asset Protection 

Advice on the use of trusts and other entities in structuring 
global wealth including the tax efficiency of Wills. 
 
International Tax 

Co-ordinating and advising on the different tax regimes 
between countries. 
 
Tax Residence 

Advice and practical guidance on moving to the UK and other 
countries. 
 
New ‘UK Resident’ regime 

Navigating these complex rules to ensure UK tax is not 
triggered unnecessarily. 
 
Family Offices 

For over 100 years we have provided financial and compliance 
advice to the family offices of high net worth families. 
 
Family Business Advisory 

We work with multi-generational businesses all over the world 
with diverse cultures and in diverse sectors.

BDO UK and our private client services

Largest firm in the UK and globally

People in BDO across the UK

People in private client services UK

Mandarin speakers who understand 
Chinese business culture
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For more information please contact:

Paul Ayres
Partner 
Global Head - Private Client Services 

T: +44 (0)20 7893 2247 
M: +44 (0)7976 198094 
paul.ayres@bdo.co.uk

Peter Cheng
Head of Asia Desk 
Private Client Services 

T: +44 (0)20 7893 2893 
M: +44 (0)7970 027015 
peter.cheng@bdo.co.uk

Jingru Liu
Partner 
China Advisory Services 

T: +44 (0)20 7893 2218 
M: +44 (0)7581 150435 
jingru.liu@bdo.co.uk

Becky Hartley
Director 
International Co-ordinator 

T: +44 (0)20 7893 2361 
M: +44 (0)7583 001956 
rebecca.hartley@bdo.co.uk

‘BDO’, ‘we’, ‘us’, and ‘our’ refer to one or more of BDO International Limited, its network of independent member firms (‘the BDO 
network’), and their related entities. 

The BDO network is an international network of independent public accounting, tax and advisory firms which are members of 
BDO International Limited and perform professional services under the name and style of BDO (hereafter: ‘BDO member firms’). 
BDO International Limited is a UK company limited by guarantee. It is the governing entity of the BDO network. 

Service provision within the BDO network is coordinated by Brussels Worldwide Services BV, a limited liability company 
incorporated in Belgium. 

Each of BDO International Limited, Brussels Worldwide Services BV and the BDO member firms is a separate legal entity and 
has no liability for another entity’s acts or omissions. Nothing in the arrangements or rules of the BDO network shall constitute 
or imply an agency relationship or a partnership between BDO International Limited, Brussels Worldwide Services BV and/or the 
BDO member firms. Neither BDO International Limited nor any other central entities of the BDO network provide services to 
clients. 

BDO is the brand name for the BDO network and for each of the BDO member firms.
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